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Y our customers have come along way since Value-Added Selling was published twenty-five years ago.
More knowledgeable, proactive, and price conscious, they regularly scour the Internet for low prices and
have come to expect much more for each dollar they spend.

Now, Tom Reilly has updated his sales classic to address a marketplace where slashing deals has become the
standard response to buyers’ addictions to bargain-basement prices. Used to great success for more than two
decades and through every type of economy, Reilly’s pioneering value-added sales method operates
according to two simple rules: Add value, not cost; sell value, not price. It's the only way to protect your
profit margins with today’ s customers.

Value-Added Sdlling provides the strategies and tactics you need to not only close more sales but to improve
repeat business by understanding buyers' needs from their perspective? and defining “value” accordingly.
Reilly then helps you:

- Build amaster plan that clearly directs your selling efforts

- Create salestools that help you communicate your value

- Develop and execute effective value-added sales calls

- Connect with and sell to decision makers at the highest levels

- Increase customer retention by continuously creating new value

There' s nothing stopping you from joining the armies of salespeople who choose to compete on price. You
can always lower your price and land afew sales. But at what cost? If you want to sell more products or
services, more profi tably, to more people, you must resist this temptation and begin focusing on value.

Use Value-Added Sdlling to consistently deliver meaningful value to your customers, compete at a higher
level than your competition, and protect your profi tsin any kind of economy.
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From reader reviews:
Ernest Maguire:

ThisValue-Added Selling: How to Sell More Profitably, Confidently, and Professionally by Competing on
Value, Not Price 3/e are usually reliable for you who want to be a successful person, why. The key reason
why of this Vaue-Added Selling: How to Sell More Profitably, Confidently, and Professionally by
Competing on Value, Not Price 3/e can be one of many great books you must have is giving you more than
just simple studying food but feed an individual with information that maybe will shock your earlier
knowledge. This book is actually handy, you can bring it everywhere and whenever your conditions both in
e-book and printed people. Beside that this Value-Added Selling: How to Sell More Profitably, Confidently,
and Professionally by Competing on Value, Not Price 3/e forcing you to have an enormous of experience
like rich vocabulary, giving you trial run of critical thinking that we know it useful in your day action. So ,
let's haveit and revel in reading.

Sharon Bufkin:

This Value-Added Selling: How to Sell More Profitably, Confidently, and Professionally by Competing on
Value, Not Price 3/eisfresh way for you who has interest to look for some information because it relief your
hunger associated with. Getting deeper you onto it getting knowledge more you know or else you who still
having small amount of digest in reading this Value-Added Selling: How to Sell More Profitably,
Confidently, and Professionally by Competing on Value, Not Price 3/e can be the light food for you because
the information inside this book is easy to get by means of anyone. These books produce itself in the form
which can be reachable by anyone, yeah | mean in the e-book web form. People who think that in publication
form make them feel sleepy even dizzy this book is the answer. So there isno in reading a book especially
thisone. Y ou can find what you are looking for. It should be here for anyone. So, don't missthe ideal Just
read this e-book sort for your better life aswell as knowledge.

Rosemarie Sanders:

Don't be worry when you are afraid that this book will filled the space in your house, you can haveitin e-
book method, more simple and reachable. This Value-Added Selling: How to Sell More Profitably,
Confidently, and Professionally by Competing on Value, Not Price 3/e can give you alot of pals because by
you investigating this one book you have thing that they don't and make an individual more like an
interesting person. This book can be one of a step for you to get success. This reserve offer you information
that maybe your friend doesn't understand, by knowing more than different make you to be great men and
women. So , why hesitate? Let me have Value-Added Selling: How to Sell More Profitably, Confidently,
and Professionally by Competing on Value, Not Price 3/e.

Chantal Dow:

Do you like reading a book? Confuse to looking for your chosen book? Or your book ended up being rare?



Why so many question for the book? But just about any people feel that they enjoy to get reading. Some
people likes studying, not only science book but also novel and Value-Added Selling: How to Sell More
Profitably, Confidently, and Professionally by Competing on Value, Not Price 3/e or maybe others sources
were given knowledge for you. After you know how the fantastic a book, you feel want to read more and
more. Science book was created for teacher as well as students especially. Those publications are helping
them to include their knowledge. In different case, beside science e-book, any other book likes Vaue-Added
Sdling: How to Sell More Profitably, Confidently, and Professionally by Competing on Value, Not Price 3/e
to make your spare time far more colorful. Many types of book like this.
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